Profit through reinvesting
1. When trends change reinvest in new designs, whether this means web design, packaging, or even business cards. Stay relevant.
2. By reinvesting in your business, you are also reducing your tax expenses to benefit your business. 
3. “Finding good partners is the key to success in anything: in business, in marriage and, especially, in investing.” – Robert Kiyosaki
4. Reinvest by using your money to attend seminars and business events to increase your knowledge and network.
5. What do you see in your business that needs improving? Invest some money into sorting out anything that is inefficient and may be holding you back. 
6. Look for investments in anything that will increase your visibility and help your brand become better. 
7. If you come across a suitable individual, then you could invest in a mentor or coach to take your business to the next level.
8. If you’re investing in something question whether this skill, product or service will increase sales.
9. Before you invest, think about whether you can actually afford it right now or whether you money would be better as savings or reducing your debt.
10. Question whether this investment can be implemented to improve your business right now.
11. It’s always a great investment to education yourself or your employees.
12. You can’t lose by reinvesting your profits in help, whether it’s a freelancer, employee or your kids. Your time is precious.
13. Invest in tools that will increase productivity and help you streamline your business.
14. Reinvest in hiring a copywriter who can write better promotional materials.
15. Reinvest in marketing your business in new ways.
16. Hiring a project manager is a great way to free up your own time. 
17. “A business that makes nothing but money is a poor business.” – Henry Ford
18. Think about whether an investment you are going to make fits with your long term and short-term business goals.
19. “There is always space for improvement, no matter how long you’ve been in business.” – Oscar De La Hoya
20. Quality control, maintenance and improvements that will improve your business are always valuable investments to make.
21. If you’re looking to take your business to the next level, then try and partner with an expert.
22. Reinvest in offering better customer service, better products and building better relationships with your current clients. 
23. When considering making an investment, question what the return will be and whether this will make a small or great change to your business. 
24. Question whether this investment will take you closer to your business goals. 
25. Invest in creating new models within your business.
26. “Do what you do best, and outsource the rest.” – Peter Drucker
27. Reinvest in more advertising within your market. 
28. Invest in creating new products and services to take your business further. 
29. “No person will make a great business who wants to do it all himself or get all the credit.” – Andrew Carnegie.
30. Invest in anything that you know will make your business better. Better customer relationships, better service, better anything!
31. Invest your time into attending events or being a guest speaker at events so that you can network with potential investors and clients. 
32. You can approach reinvestment in different ways depending on the stage of your business and the industry you’re in.
33. Choose wisely what you reinvest in and consider whether it will help free up your time or streamline your business.
34. Reinvest in staff. Get a great team together that will help your business move forward.
35. Invest in offering complementary products and services when trying to grow your business.
36. If you have money to invest in business then consider purchasing another business or just a different leg of your existing business.
37.   “The entrepreneur always searches for change, responds to it, and exploits it as an opportunity.” – Peter Drucker
38. Invest your time in partnering with another company that is related to yours for some cheap marketing.
39. Find new ways to sell your current product to new customers.
40. Create new systems that will streamline your productivity.
41. When you’re looking to go to the next level look at expanding to a new location.
42. Invest in travel so that you can meet more clients face to face and improve your relationships.
43. “Your premium brand had better be delivering something special, or it’s not going to get the business.” – Warren Buffett
44. Invest in attending events both online and offline to increase your network.
45. Buy more advertising to promote your product or brand.
46. Reinvest in other professionals to help your business, such as lawyers, accountants and coaches.
47. Only invest in things that you can see will generate a return. 
48. Diversify your investments so you’re not putting all of your money into one thing. 
49. Attend seminars that will increase your knowledge or skills in an area that you are weak in.
50. [bookmark: _GoBack]Reinvest smaller amounts that can provide maximum profits. 
